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IMPORTANT:

You’ve put things together. Systems are in 
place & clarity on the rise. 

The emphasis of this phase is really allowing 
your business to come together in an 

impactful and cohesive way.  

You’ve laid the foundation and built the 
groundwork, now it’s time to increase your 
visibility and generate revenue on whole 

new level. 
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Module Overview:

Over the next week, we’ll cover: 

Guest Spots 

Affiliate/Endorsement Marketing 

Launch Strategy 

Webinars/Courses
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AFFIRM:

Now that my business is a grounded 
reflection of my truth, I let my soul lead the 

way.  

I am confident in my ability to serve!
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Spotlight: 

Guest Spots
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Why Guest Spot?

Guest Spots are an excellent way to introduce yourself to a whole new 
audience. It broadens your reach, gives you fresh perspective, and lets you elevate 
your message.  

Before you move into any guest feature, there  
are three stand out points to note. 

ONE:  

When you are a guest on someone’s platform, 
it’s still all about them and their audience.  

This isn’t your moment to steal the spotlight,  
however shine a light on theirs. 

TWO: 

Don’t put all of your expectations into a one  
time gig. Give it your all and while it’s possible 
 it could help you rise to overnight success  
status, realize it still takes time and consistency on your part.  With enough 
exposure, you’ll see an increase in your following and new work coming through. 

 

Elevation.

There are a ton of 
ways you can be a 

guest expert, such as: 

+ Podcasts
+ Tele-summits
+ Conferences/Speaking 

Events
+ Guest Blogger
+ Video Interviews
+ Social Media 

takeovers
+ Teacher/Expert for an 

online program or 
course
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Why Guest Spot?

Mindset is everything.

THREE:  

Give your very best content! As Eminem says it best, “you only get one 
shot, do not miss this chance, to blow your opportunity….”   

Providing a glimpse or preview of what you are capable of does not convert 
clients, however showing up passionate and fully open about what you 
have to offer does.  

Trust me, you can never truly “give it all away” or “run out” when it 
comes to your soul skill set.  

FOUR:  
Before you reach out to anyone, make sure your content is established and 
engaging. You don’t want a potential host to go to your half finished website 
or look at the social media page you have to offer and see it at a stand still.  

Make it easy for them to see how amazing you are as well as posts 
they’d find interesting to share.
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So how do I get to be a 
guest?

As discussed in the “I’m a Coach, Now What?” training, I mentioned the idea of 
becoming genuine friends with the people in your community. Look for the ones 
you have a heartfelt connection with and build up a rapport.  

Ask how you can support them and vice versa. Share their work that speaks to you 
and your audience and it’s likely they will return the favor. You can also barter and 
look for a guest exchange if you and a colleague are both looking to increase your 
exposure.  

Side note:  

When it comes to collaborations, start small! You may think you are the 
dream team until the project actually begins and you find yourself in the weeds 
or not getting enough credit. Begin with a trial concept so you can explore 
how you both really do behind the scenes.

Collaboration ideas:

- Create a 7 day challenge
- Host a 60 minute live training
- Guest blog on each other’s sites
- Take turns interviewing each other on video  

(you can use Google Hangout or Be Live for Facebook)

Show up and serve.



Danielle Mercurio, 
2017 �10

So how do I get to be a 
guest?

Be Proactive.

Sometimes the best way to get what you want is to just ask.   

This is where your confidence in your expertise as well as unique edge come 
into play. When reaching out to a podcast host, conference committee, etc, 
you want to cater to their benefit.  

NOTE:  
I do not recommend cold calling/emailing a bunch of 
people because they seem like they could be good or 
have a large following. People get this all of the time 
and especially those that have been in the field, can 
see right through it. 

Do your Research!  

+ Start with the people you are already watching and listening to.  
+ Subscribe to their podcasts and listen to a few episodes.  
+ Attend the conferences you could see yourself speaking in.  
+ Read the blogs of people you admire and get to know their voice.  

This then gives you major leverage in how you can complement their 
work with your own skill set. 
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Exercise: 

Making the Connection
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So how do I get to be a 
guest?

Making the Connection

As much as I know Oprah should interview you or Hay House should get you 
on stage, it may be a good rule of thumb to drop down a few levels when 
reaching out.  

This is not to lower your value, however companies like OWN and Hay House 
get thousands of requests every day and you want to up your chances of 
standing out. 

As you explore and interact with the people  
and brands that you feel a resonance  
with in your heart, get strategic! 

Moving through their content & work,  
explore the value and unique spin you  
would bring to their platform.   

What is missing from their work that  
you could offer?  

How would that benefit them?  

MAKE A LIST: 

Who are the people that are few 
steps ahead of you and 

successful?  

Is there someone that models 
where you’d be one or two years 

from now? 

Write them down.
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What special sauce do I have to add to the table?

So how do I get to be a 
guest?
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Reach Out!

Next, piece it together in an email.  It’s important to showcase their talent and something 
specific you admire about the work they are doing. Then you can bring it to yourself and 
how your area of expertise could be a great offer for them. Make it easy for them to get 
in contact with you. You can also include your media kit to showcase who you are.

Example of online guest spot (podcast/video interview/blog) outreach email: 

So how do I get to be a 
guest?

Hi ________ !

Trusting you are having a rocking day!

I have been watching your YouTube channel religiously and I absolutely love the way you bring 
light to _______.  It is such a necessary subject matter in these times and you explore it with 
such tenancy and grace.  I look forward to your episodes every week! 

In my work as a __________, I often deal with this “topic” in a similar fashion, however my 
approach is focused more on _______ (skill set) as it often creates ________ (experience).  

If you are ever open for guest spots on your show, I’d love to explore this possibility further. I 
believe your audience would love the concept of _______ (what you have to offer). Of course, I 
would want this to feel like a good fit for you and as such you can learn more about my work 
and offerings here: (insert site or relevant media) Clearly, I would promote this to my audience 
so as to let them in on your great work as well!  

Let me know if you have any questions and I look forward to connecting further!
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Reach Out!

Example of conference speaking spot: 
(can also use for an online course you’d love to be an expert on) 

So how do I get to be a 
guest?

Hi ________ ! (individual or name of event aka Spirit Junkie crew!)

Trusting you are having an amazing day!

I attended the live event “______” in 2017 and it truly rocked my world! I loved the 
approach to _______ and the way it was executed in such a seamless fashion. I 
can’t wait for next year!

In my work as a __________, I often deal with this “topic” in a similar way, however 
my approach is focused more on _______ (skill set) as it often creates ________ 
(experience).  

If you are looking for guest speakers or panelists for your next event, I’d love to 
explore this possibility. I believe your audience would love the concept of _______ 
(what you have to offer).  In the past, I have spoken at _______.  You can learn more 
about my work and offerings here: (insert site and/or relevant media)

Clearly, I would promote this to my audience so as to encourage them to attend as 
well! I look forward to hearing back from you and next steps. Thank you! 

Best,
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A note on Tele summits:

What is a tele summit? 

A collaborative online initiative is a tele summit. Essentially, one individuals 
brings together multiple speakers to come together on a shared topic. This is 
usually done in an interview fashion and the segments are dripped out daily. 

I have a love/hate relationship with tele-summits. 

The pros:  

Exposure you can gain  
Credibility it offers you as an expert  
Potential clients. 

The cons:  

The organizer gets most of the benefits in that they expect you to share the 
event multiple times with your audience so they can sign up and get more 
names from all the speakers for their own list.  

They may even require you to have a certain list size before even being 
accepted to take part. Don’t be afraid to ask questions about it.  

Like how many people have listened in the past? Can you have access to the 
overall list? Really feel if it feels like a win-win situation and if so, go for it!  

Otherwise I say it’s in your best interest to pass.  

So how do I get to be a 
guest?
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For any type of guest spot or promotion, always have the 
following:  

+ Your “on the house” freebie or opt in 
+ A clear intention to communicate how people can find you and 
the call to action 

The best way to reach me is via my website. You can 
download the _____ and also utilize the contact form to get 
in touch.  

Plus, Instagram is my jam! Follow me with on the handle 
_______ 

DON’T FORGET:
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Spotlight: 

Affiliate Endorsements
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Aff i l iate Endorsements

Share what you love…

Don’t endorse something just 
for the sake of it or you're 

looking at the cash revenue 
and not the actual value. 

Becoming an affiliate is an amazing way to share what you already love and get paid 
for it! Affiliate marketing works in an abundance of ways and it’s important to 
understand the different types so you can utilize it properly. 

Most affiliate offerings are applied by you endorsing a product or program that you 
use and have benefited from or an actual course or event you attended that 
created transformation in your life. 

The reason why affiliate sales work is because you  
are promoting something you actually believe in and  
made a difference in your life.  

Guilt Factor: 

Watch out if your mind plays tricks on you when it  
comes to sales!  Again, I believe that sales can be an  
authentic process when you know what the service  
or product is capable of providing.  

And it is absolutely okay to be compensated for that exchange! 

Many times I see my clients worrying that this concept is too good to be true and it’s 
not earning real money for their business. I’ve also seen people worry that the person 
buying from them may not have the same results as they did. 
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If you find yourself hanging out in the guilt factor, call yourself out. Immediately. You 
did have an experience with the product. It’s probably one you would promote for 
free however you are providing a service for the creator and thus they should 
compensate you. Fair and square. You did good work and thus are allowed to 
receive.  

It’s not your responsibility to create the experience that people have with 
what you endorse.  You can hold space for them and hope they have similar 
results to you, however, it doesn’t fall upon you. It’s important to make that separation 
between so that you can continue to funnel your energy into being of service.

How affiliate marketing works:

Once an affiliate relationship has been established, you’ll be provided with a 
unique link to endorse the agreed upon item or service.   

You should know ahead of time what type of % or exchange you’ll receive and 
also if there is a minimum price point you need to maintain to stay active.

Aff i l iate Endorsements

Share what you love and you shall receive.
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Products: 

It’s pretty easy to come across affiliate programs for the products you love. 
Some websites include applications or you can reach out and ask directly.

Amazon Affiliates is an amazing program that lets you set up a unique link to 
virtually any product they sell!  Plus, you get a percentage of any other items in 
the persons cart up to 24 hours of the sale. Let’s hope they are looking to buy 
a new TV after they opt in on your favorite essential oil diffuser 
recommendation!

An easy way to include these product links is via your blog site or 
resource page. I keep a list of my favorite things that are all tagged to my 
unique links. You could create topics such as your favorite yoga gear, holiday 
wish list, or book recommendations. Or demonstrate what you use to make 
your favorite recipes or bulletproof coffee. 

Another way is to showcase on social media posts. Show off your new 
crystal bracelet and share how they can get one too. Also, tag the originally 
owner of the product as it ups your visibility further. 

I’ve also promoted things I’m not an affiliate for and have had companies reach out to 
endorse their products. Again, if you love something, it shows! 

*Note, we will not be covering Network Level Marketing, which is another tier of generating 
income via product sells.

Aff i l iate Endorsements

The 2 most popular types of Affiliate 
Endorsements:
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Courses/Live Events:

Many coaches and entrepreneurs have online courses or live programs 
that they want to sell to new audiences. For that reason, it’s worth it to 
them to pay the affiliate a portion in exchange for that sale. They will often 
reach out to past alumni or peers with an engaging following.  

And remember, you will have the  
option to be an affiliate with  
Coaching Confidential!

When being a part of an affiliate network,  
it’s important to stand out.  

Especially in the cases of programs like  
Marie Forleo’s B-School or Gabby  
Bernstein’s Spirit Junkie Masterclass,  
where there are hundreds of people  
promoting, what’s a passionate alumni to do??? 

In the following section, we will walk through the steps of stand out 
affiliate sales!

Aff i l iate Endorsements
The 2 most popular types of Affiliate 

Endorsements:

When promoting, go back to 
the ways you can add unique 
supplemental value to the 
product or program being 

offered. 
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Exercise: 

Stand Out Affiliate Sales
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1. Clear your calendar - when promoting someone else’s content, take a break 
from your own 

2. Study their launch. They should provide you with a timeline to follow with email 
schedule and cart details.  The less lost you are about the logistics, the more you 
can funnel your energy into sales. 

3. Obsess over your WHY. Why did you opt into this course? What was your life 
like before it? How has it transformed since? What did this teacher or mentor do 
for you personally? 

4. Then obsess over their WHY.  Why does someone need this? What place are 
they likely in and how will this be a game changer?  Why is it important they take 
this next step NOW?  What transformation could they experience?  

5. Create your own bonuses. They should feel like even exchange for the 
program and what you are being compensated. For example, if you are 
promoting a training that is helping entrepreneurs brand their business, you may 
not want to give them your prenatal yoga video series…. perhaps you re-create a 
yoga series that promotes clear mind and focus while enhancing their intuition to 
truly empower their business.  
 
You also want to make sure it’s at the right price point. Let’s say you are 
receiving $250 to promote, well that yoga video series sounds great.  You 
wouldn’t want to offer (3) 1 hour coaching sessions as that may put you past the 
price of your gold. Perhaps you could offer one deep dive session instead and 
add in an opt-in you retired but still has major value. 
 

Generate Conversion

Steps to Stand Out Affiliate Sales:
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6. Keep up with the buzz. It’s likely during a busy launch, you’re doing your best 
to stay visible. A great way is to post a picture with the person if you have it and 
tag them on their social media handles. People that are interested in the course 
will go to their page and be more enticed if they see they could get the program 
from you and receive bonuses! 

7. Optional - create your own sales page. It’s likely the program you are 
endorsing has it’s own sales page that people will access with your unique link.   
 
If you are looking to sweeten the pot, you could create your own sales page 
outlining everything above and then link to the actual program.  

8. Have fun!!!!  Remember there was a reason and excitement behind you opting 
into this course previously. The people that will be buying from you are going to 
be just like that too!    
 
They just need that little extra push and reminder of the benefits, like you did!  At 
least 90% of sales will come through in the last 12 hours! Stay in it! 

Generate Conversion

Steps to Stand Out Affiliate Sales:
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Disclaimers.   

When endorsing a product you are receiving a compensation from, you must 
indicate it somewhere.  It could be in the bottom of your text or footer of your 
website.  

Example Disclaimer: 

Please note, while these items are truly near and dear to my heart, I am 
an affiliate and may be compensated for the advertisement of the 
products and services. 

Short links: 

Sometimes, the unique link you receive as an affiliate may appear ineligible or 
using too many characters making it hard to for customers to remember. Using 
a site like tinyurl.com or bit.ly allows you to shorten your links and use a more 
friendly handle.  

Lastly, keep it balanced!  

You don’t want to come off as a product endorsing machine! You start to lose 
your trust. It distracts you from your true skill set and what you are here to be in 
service of. I have 2 or 3 programs I am happy to promote every year and there 
are a few I have to say no to.

Generate Conversion

Steps to Stand Out Affiliate Sales:

http://tinyurl.com/
http://bit.ly/
http://tinyurl.com/
http://bit.ly/
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When If you’re confused, ask yourself this:  

“In promoting another person’s program to my following, is the compensation worth 
potentially letting them go to someone else?”

For example, if you receive $400 to sell someone’s program and that person goes on 
to opt into an exclusive 1:1 deal with them down the road, how would you feel? 

Clearly we can’t control the direction our clients wish to go, however sometimes it’s good to 
hold the reigns on some promotions for that reason.  Again, stay balanced and it will all 
work out in the end!

If you are deciding to create your own course with an affiliate network, I recommend starting 
once you’ve achieved your own launch or have been a part of another affiliate launch first. It 
gives you a greater sense of know how and you’ll be able to lead the group powerfully and 
efficiently. You can use an affiliate generating program such as: 

https://tapfiliate.com
https://www.shareasale.com
https://www.refersion.com

You can also generate a coupon code through your billing platform with the affiliate's name. 
That way they will get credit when the customer makes the sale.

Another alternative is to create your own billing links for each affiliate. This could be tiresome 
if you have a large group yet an easy set up if it’s just for a few people.

Aff i l iate Notes

Not sure if you should be an affiliate?

https://tapfiliate.com/
https://www.shareasale.com/
https://www.refersion.com/
https://tapfiliate.com/
https://www.shareasale.com/
https://www.refersion.com/
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Now it’s time… 

To generate your launch strategy!  

See you in Part Two!


